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Ins 2.01 Estoppel by report of medical examiner, No company or
fraternal benefit society shall issue in this state a contract, based on a
medical examination, providing for disability benefits, the provisions of
which aré in conflict with ss. 632.50 and 632,71, Stats., or shall indulge in
any practice which is at variance with said section.

Ristory: 1-2-56; emerg. am, off, 6-22-76; am. Register, September, 1976, No, 249, off, 10-1-
76.

Ins 2,02 Stock life insurance corporations writing participating
policies. (1) Purposk. The repeal of the rule previously in effect and the
adoption of this rule is for the purpose of revising the formal interpreta-
tion of certain statutes consistent with statutes and business methods
now in existence. This rule implements and interprets applicable stat-
utes including ss. 601.04, 601.42, 601.43, 628.34, 632.62, Stats,, and chs.
611 and 618, Stats.

(2) Scork. This rule shail apply to stock insurance corporations when
transacting the kinds of insurance authorized by section Ins 6.75 (1) (a)
in the form of participating policies.

(3) LIMITATION OF PROFITS INURENG TO THE BENEFIT OF STOCKHOLDERS,
The protection of the interest of the public purchasing participating pol-
icies and contracts issued by stock life insurance corporations requires a
reasonable limitation of the profits on participating business that shall
be made available to stockholders. In consideration of the amount of life
insurance customarily transacted in relation to the capital contribution
of stockholders and to safeguard the interest of policyholders in this
state, no profits on participating policies and contracts in excess of the
larger of a) 10% of such prefits or b} 50¢ per year per $1,000 of partici-
pating life insurance in force at the end of the year shall inure to the
benefit of stockholders.

(4) Licensg requIREMENTS. No stock life insurance corporation doing
business in this state in which policyholders are entitled to share in the
surplus shall be licensed or relicensed to transact business in this state
unless the corporation shall file an agreement (evidenced by a resolution
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of its board of directors or other appro riate body having the power to
bind such corporation and its stockholders) to the effect that:

{a) No profits on partxcnpatmg pohcles and contracts in excess of the
larger of 10% of such profits or 50¢ per year per $1,000 of participating
life insurance in force at the end of the year shail inure to the benefit of
stockholders,

(h) The profits on its participating policies and contracts shall be as-
certained annually by allocating to such policies and contracts specific
items of gain, expense, or loss attributable to such policies and contracts
and an equltabie proportion of the general gains or outlays of the com-
pany. '

{c) Such profits as shall inure to the benefit of stockholders ghall be
determmed and apportioned annually,

(d) The accounts of the participating and ndnparticipating classes
will be kept separate.

(e} No part of the funds accumulated or belonging to the partlmpat-
ing class shali be transferred to the nonparticipating class.

(f) The agreement shatl remain in effect 50 long as any outstandmg
participating policies or contracts of such company are held by persons
resident in Wisconsin except as the applicable requirements of statute
or administrative rule may be modified . or superseded by subsequent
enactments.

(6) Exceprions. In aceordance with s. 632,62, Stats., the agreement
required by sub. (4) (e} of this rule may be modified to the extent nec-
essary to be consistent with the existing charter.of the stock hfe insur-
ance corporation, . A

(6) ANNUAL FILING. No stock life i msurance corporation doing business
in this state in which policyholders are entitled to share in the surplus
shall be licensed or relicensed to transact business in this state unless
ghe corporation shall annually file the information required by s. 601,42,

tats.

Note: Before Issuing a new or renewal license to transact insurance in this state, the com-
missioner of insurance is reqmrec! by ss. 201,046 and 201,34, Stals,, to be satisfied that the
methods and practices of the insurer adequately safeguard the intereats of its policyholders
and the people of this state. Section 206,13, Stats., provides for the issuance of participating
life insurance policles by stock companies.

‘The nature of patticipating policies is that the premium charge includes an additional
loading which acts as tho safety factor to provide for various contingencies that may develop
during the term of the pelicy. The additional premium thus collected is then returned to the
policyholder in the form of dividends. Section 201 36, ‘Stats., provides for the annual appor-
tionment and return of such sums after making provision for required reserves and liabilities.

In respect to those policies in which the policyholder ia entitled to share in the surplus, 8.
206.38, Stats,, provides for the paymaent of authorized dividends on capital stock from the
surplus accumulations of the participating business of the company, Section 201.64, Stats.,
authorizes distribution of savings, earnings, or surplus to any class of policyholder by fiting a
achedule thereof with the commissioner in those cases where such a distribution was not
specified in the poliey. In such cases the commissioner has an ebligation to be satisfied that
the methoda and practices of the company are such as to safegurrd the Interest of the policy-
holders.

‘The principal pertion of the earnings on participating policies is due to the additional
loading in the premium charged for the policy. It would be a misrepresentation of the partici-
pating provisions of any such policy or contract if a substantial portion of the profits accruing
from such policies or contracts were not to be returned to the pelicyholders, 88. 206.61 (1)
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can compare the policy’s “yield” with the after-tax return of other in-
vestments. .

SHOPPING HINTS

. BUY ONLY WHAT YOU CAN AFFORD. If you drop your whole
life policy because the premiums are too high, you will lose a suh-
stantial amount of money.

CONSIDER GROUP INSURANCE. Group coverage through an
employer or employee group is generally less expensive than indi-
vndualfpohcnes It you are ellg:ble for group coverage, take advan-
tage of it

- TRY NOT TO LEAVE YOURSELF UNDERINSURED. When
your needs are greatest, term insurance may provide you with
much more protection for your money than whole life.

- SHOP AROUND. Policies vary substantially in cost. Before you
buy a pohcy, check the surrender cost index.

COMPARE POLICIES AND COMPANIES. The company with
the lowest indexes for one policy will not necessan}y have the Tow-
est indexes for others.

- LOOK FOR A GOOD AGENT. An honest well mformed agent
will assist you in making the right choice.

THINK CAREFULLY BEFORE REPLACING YOUR POLICY.
Sometimes an expensive policy may provide you with little protec-
tion for the money and a switch to term insurance may make sense.
In other cases, switching pollcms may be a mistake, -

REMEMBER: COMPARISON SHOPPING SAVES MONEY, ANY
TIME YOU SPEND LEARNING ABOUT LIFE INSURANCE POLI-
CIES AND COMPARING COSTS WILL BE WORTH IT. =

History: Cr, Register, March, 1972, No. 195, eff., 4-1-7%; emerg. am. (1} and {2}, eff. 6-22-
76; am. (1) and (2), Register, 1978, No. 249, off, 10-1-76; r. and recr, Register, November,
1978, No. 275, eff, 1-£-79; am, (3) (a} and (6}, r. and recr, appendices, Register, January,
198G, No. 289, eff, 2-1-80,

Ins 2.15 Annuity benefit solicitation. (1) Fivpings. Information on
file in the office of the commissioner of insurance and submitted as Ex-
hibit 4 at the hearing February 28, 1980 shows that some of the
brochures, presentations, illustrations and other sales material which
have been used by insurers and their representatives to sell annuity con-
tracts to Wisconsin residents are confusing, misleading and incomplete,
and that annuity purchasers are not receiving the mformatlon needed to
make sound purchase decisions. The commissioner of insurance finds
that such presentations and sales material are misleading, deceptive and
restrain competition unreasonably as considered by s.628.34(11),
Stats., and that their continued use would constitute an unfair trade
practlce under s, 628.34 (10}, Stats. and would result in misrepresenta-
tion as defined and prohlblted in s. 628,34 (1), Stats.

{2) Purrose, (a) The purpose of this section is to require insurers to
deliver to prospects for deferred annuity contracts or deposit funds, rid-
ers or provisions accepted in conjunction with insurance policies or an-
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nuity contracts, information which helps the prospect select an annuity
benefit appropriate to the prospect’s needs, improves the prospect’s un-
derstanding of the basic features of the plan under consideration and
improves the prospect’s ability to evaluate the relative benefits of simi-
lar plans, This section does not prohibit the use of additional material
whmh is not in v:olat;on of-any other Wlsconsm ruIe or statute, °

(b} Thls section mterprets and implements.s. 628 34(1), (10) and
(11}, Stats.

(3) SCOPE (a) Except as spec1f1ed in par. (b} this sectlon shall apply
t,o any solicitation, negotmtlon or procurement of annuity or deposit
fund arrangements oceurring within this state. This section shall apply
to any issuer of life insurance pohcles or annuity contracts, mcludmg
fraternal beneftt socleties :

(b) This sectlon shall not apply to SREE ., H
1, Variable annmtles, - ‘

2, Contracts reglstered thh the federal securlties and exchange com-
mission; . ‘

3. Group annulty and pure enciowment contracts purchased under a
retirement plan or plans of deferred compensation established or main-
tained by an employer {mcludmg & partnership or sole proprletorshlp)
or by an employe organization, or hoth;

"4 Immediate annuity -contracts (arrangements under which pay-
ments begm within 13 months of the issue. date), -

5. Pohcles or contracts 1ssued in connectlon ‘with employe benefit
plans as defined by section 3 {3) of the federal employe retirement in-
come security act of 1974 (ERISA) as amended from time to time, ex-
cept policies or contracts issued in connection with plans providing for
the purchase of annuity contracts solely by reason of salary reduction
agreements under section 403 (b) of the Internal Revenue Codé;

8. Individual retirement accounts and individual retirement annuities
as described in section 408 of the Internal Revenue Code;

7. A single advance payment of speclfled premxume equal to the dIS-
counted value of such premiums; :

‘8.A pohcyholder s deposit account establlshed solely to fa(:liltate pay-
ment of regular prem:ums, e

9. Settlement eptnons under life i insurance or annunty contracts.

(4) DEFINITIONS (a) “Preliminary Statement of Benefit Informa-
tion” means a written statement to be provided to the buyer prior tosale
which describes the elements of the annmty contract or deposit fund in
the manner set out. in sub. (5)

- (b)’ “Wlsconsm Buyer's Gutde to Annultles" means the document
which contains, and is limited to, the language set forth in Appendix [ to
this sectlon, .

) “Statement of Beneﬁt Informatmn means a written statement to
be provided to the buyer at the time of contract delivery describing the

Regiater, October, 1980, No. 208
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elements of the annuity contract or deposit fund in the manner set out in
sub. (6}, oo

(d} “Effective Yields at Maturity” means those effective annual in-
terest rates at which the accumulation of 100% of all gross considera-
tions used to determine the values shown in the 1]lustratlons to maturity
date would be equal to the guaranteed and Jllustrated eash surrender
values, respectively, at. maturity date. : :

I. If no specific maturity date is contractually defmed “matunty
dalge" shall be assumed to be attainment of age 65, except as prov:ded in
subd. 2, - 4 .

2. If no specific maturity date is contractualiy defmed and if elther
the date of attainment of age 65 cannot be determined, or age 66 will be
attained before 10 years have elapsed since the payment date of the first
gross consideration, then “maturity date” shall be assumed to be 10
years from the payment date of the first gross consideration.

(5} PRELIMINARY STATEMENT OF BENEFIT INFORMATION, The Prelimi-
nary Statement of Benefit Information shall include: {a) A prominently
placed title, PRELIMINARY STATEMENT OF BENEFIT INFOR-
MATION, followed by an 1dent1frcatlon of the arrangement to whlch the
statement, apphes, DT

(b} The name and address of the i insurance mtermedlary or, if no in-
termediary is involved, a statement of the procedure to be followed in
order to receive responses to inquiries; C

(c) ‘The fuil name and home offlce or admlmstratlve offlce address of
the insurer; oo _ .

(d) A statement as to whether the arrangement provrdee any guaran-
teed death henefits during the deferral permd , :

“{e) A promlnent statement that the’ contract does not provlde cash
surrender values, if such is the case;”

(f) For arrangements under which guaranteed cash surrender values
at any duration. are less than the total scheduled conelderatlons paid, a
prominent statement that such contract or fund may result in loss 1f
kept for only a few years, . . . .

(g) Any minimum or ‘maximum premium llmltatrons,

(h) A prominent description of all fees, charges, and loadmg amounts
that are or may be deducted from initial or subsequent considerations
pard or that are or may be deducted from the cotitract or fund values
prior to or at contract maturity, including but not limited te, any surren-
dér penalties, discontinuance fees, partial surrender ¢r withdrawal pen-
alties or fees, transaction fees, and account mamtenance fees; | '

(i) In the event any sales promotion literature or oral representation
ilustrates values or annuity payments which are based on dividends,
excess interest credits, or current annuity rates, then the Preliminary
Statement of Benefit Information shall contain a statement that such
dividends, excess interest credits, and current annuity purchase rates
are not guaranteed and that any corresponding values and annuity
amounts are illustrations only and are not guaranteed;

Register, Octeber, 1980, Nn 258
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(G) A st&temént that the insurer shall provide the prospective cus-
tomer a Statement of Benefit Information upon request. '

(8) STATEMENT OF BENEFIT INFORMATION, The Statement of Benefit
Information shall include: '

{a) A prominently placed title, STATEMENT OF BENEFIT IN-
FORMATION, followed by an identification of the arrangement to
which the statement applies;

(b) The name and addréss of the insurance intermediary or, if no in-
termediary is involved, a statement of the procedure to be followed in
order to receive responses to inquiries;

" (¢} The full name and home office or administrative office address of
the insurer;

(d) Any guaranteed death benefits during the deferral period, and the
form of annuity payment selected for pars. (f}, (g} and (i);

(e} A prominent statement that the coniract does not provide cash
surrender values if such is the case; :

(f) The amount of the guaranteed annuity payments at the scheduted
commencement thereof, based on the assumption that all scheduled
considerations are paid and there are no prior withdrawals from or par-
tial surrenders of the arrangement and no indebtedness to the insurer on
the contract; ’ :

{g) Nlustrative annuity payments on a current basis, if shown, must
be on the same basis as for par. (f) except for guarantees, and may not
be greater in amount than those based on:

1. The current dividend scale and the interest rate currently used to
accumulate dividends under such arrangements, or the current excess
interest rate credited by the insurer, and C

2, Current annuity purchase rates;

{h) For arrangements urder which guaranteed cash surrender values
at any duration are less than the total considerations paid, a prominent
staterent that such contract or fund may result in loss if kept for only a
few years and showing the number of years such a relationship exists,
together with a reference to the schedule of guaranteed cash surrender
values required by par. (i} 3.; .

(i) The following amounts, where applicable, for the first 6 years and
representative years thereafter sufficient to illustrate clearly the pat-
terns of considerations and benefits, including but not limited to the
tenth and twentieth contract years and at least one age from 60 through
65 or the scheduled commencement of annuity payments:

1. The gross consideration for the arrangement; .
2. Any minimum or maximum premium limitation;’ 5
"3, The total guaranteed cash surrender value at the end of the year or,
if no guaranteed cash surrender values are provided, the total guaran-
tebd paid-up annuity at the end of the'year; : - R
Reginter, Ocmber, 1980, No. 298
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4. If other than guaranteed cash values are shown, the total illustra-
tive cash value or paid-up annuity at the end of the year may not be
greater in amount than that based on:

a. The current dividend scale and the 1nterest rate currentIy used to
accumulate dividends under such arrangements or the current excess
interest rate credited by the insurer, an

b. Current annuity purchase rates.

(j) For a Statement of Benefit Information which includes values
based on the current dividend scale or the current dividend accumula-
tion or excess interest rate, a statement that such values are lliustratmns
and are not guaranteed; ‘

(k()i The date on which the Statement of Benefit Information is pre-
pared.

(7) PREPARATION OF PRELIMINARY STATEMENT OF BENEFIT INFORMATION
AND STATEMENT OF BENEFIT INFORMATION. The following must be consid-
ered in preparing the Preliminary Statement of Benefit Information and
the Statement of Benefit Information:

{a) The Preliminary Statement of Benefit Information and the State-
ment of Benefit Information must be separate documents;

(b) All information required to be disclosed must be set out i insucha
marner as not to minimize or render any portion thereof obscure,

{¢} Any amounts which remain level for 2 years or more contract years
may be represented by a single number if it is clearly indicated what
amounts are applicable for each contract year;

(d) Amounis insub {6} (d), (), (g) and (i) shall,in the case of flexi-
bie premium annuity arrangements, be determined either according to
an anticipated pattern of consideration payments or on the assumption
that considerations payable will be a specified level amount, such as
$100 or $1,000 per year;

(e} If not specified in the contract, annult,y payments shall be as-
sumed to commence at age 65 or 10 years from issue, whichever.is later;

(f) A d1v1dend scale or excess interest rate which has been publlcly
declared by the insurer with an effective date not more than two months
subsequent to the date of declaration shall be considered a current divi-
dend scale or a current excess interest rate. .

Ag) Zero amounts shall be dlsplayed as zero and shall not be dxsp!ayed
as blank spaces;

(h} Values for a rider or provision must be shown separately from
those for a basic contract,

)] DISCLOSURE ‘REQUIREMENTS.' (a) ’I‘he insurer - and 1ts in-
termediaries shall provide, to all prospectlve purchasers of any contract
or arrangement subject to this section, a ¢opy of the current edition of

“the Wisconsin Buyer’s Guide to Annuities and a properly filled out Pre-
timinary Statement of Benefit Information or Statement of Benefit In-
formation prior to accepting the applicant’s initial consideration for the
annuity contract, orin the case of a rider or provision prior to acceptance
of the applicant’s initial consideration for the assocmted insurance pol-

Register, October, 1980, ‘No! . 288
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icy or annmty contract Insurers which do not market contracts through
an intermediary may provide the Preliminary Statement of Benefit In-
formation, the Statement of Benefit Information and the Wisconsin
- ﬁluyer s Guide to Annuities at the pmnt of contract delwery 80 long as
ey: o . .

1. Guarantee to the contractholder the right to return the contract for
a full refund of premium any time during a 30 day peried commencing
on the date such contractholder receives the Statement of Benefit Infor-
mation and the Wisconsin Buyer’s Guide to Annuities;

2. Alert the prospective contractholder, in advertisements or direct
mail solicitations, of his or her right to obtain a copy of the Wisconsin
Buyer's Guide to Annuities and a Preliminary Statement of Beneflt In-
formation prior to the sale,

(b} The insurer and its intermediaries shall provide a Statement of
Benefit Information apon delivery of the contract, if 1t has not been de~
livéred beforehand;

{¢) The insurer and its mbermedrarles shall provide a Wlsconsm
Btéyer s Guide to Annuities and a Statement of Benefit Information to
ividual prospective purchasers upon reasonable request

(d) Any statement provided subsequent to sale to a contracthoider
which purports to show the then current value of an arrangement sub-
ject to this section shall show the then current guaranteed cash surren-
der value or, if no guaranteed cash surrender value is provrded the then
current guaranteed paid-up annuity. :

(9) GENBRAL REQUIREMENTS. (a) Each insurer shall maintain at its
home office or principal office a complete file containing one copy of
each document authorized by the insurer for use pursuant to this sec-
tion. Such file shall contain one copy of each authorized form for a pe-
riod of at least 3 years following the date of its last authorized use; -:

{(b) An intermediary shall inform the prospective purchaser, prior to
commencing a sales presentation, that the intermediary is acting as an
insurance intermediary and shall inform the prospective purchaser of
the full name of the insurer which the intermediary is representing to
the buyer. In sales situations in which an mtermedlary is not mvolved
the msurer shall identify its full name; :

(c) Terms such as financial planner, investment adwsor, fmancral
consultant, or financial counseling shall not be used in such a way as to
imply that the insurance intermedliary is generally engaged in an advi-
sory business in which compensation is unrelated to sales, unless such is
actually the case; S K

{d) Any reference to dividends or to excess interest ¢redits must in-
clude a statement that such dividends or credits are not guaranteed;

(e) Any sales presentatron fot an arrangement subJect to the provi-
sions of this section which purports to show a yield, or return or any
items of similar import must disclose in an at least equally promment,
.manner the Effective Yields at Maturity,

(f) The purchase or replacement of any arrangement subject to the
provisions of this section shall not be recommended by any insurer or

Register, Octni)er, 1880, No. 298
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intermediary without reasonable grounds to believe that the recommen-

dation is not unsuitable for the applicant on the basis of information
furnished by such person after reasonable inquiry as may be necessary
under the circumstances concerning the prospective buyer’s -annuity
needs and means;

(g) A presentation of benefits shall not display guaranteed and non-
guaranteed benefits as a single sum uniless guaranteed benefits are
shown separately in close proximity thereto and with equal prominence;

(h) Sales promotzon literature and contract férms shall not state or
lmply that annuity arrangements are the same as savings accounts or
depogits in banking or savings institutions. The use of policies or certifi-
cates which resemble savings bank passhooks is prohlbtted If savings
accounts or deposits in banking and savings institutions are utilized in
connection with such annuity arrangements, this shall not prohlblt the
use of an.accurate deseription of the annuity arrangement,

{10) PemavLty. Violations of this section shall subject the vmlator to
s. 601.64, Stats. . .

{11) SeparABiLITY. Il any provisions of thls section sh&ll be held
invalid, the remainder shall not be affected thereby.

(12) ErrecTive pATE. This rule shall apply to all sollcxtatlons which
commence on or after January 1, 1981. . .

History: Cr. Register, October, 1980, No. 298, eff. 1-1-BI.
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APPENDIX I

WISCONSIN BUYER'S GUIDE TO ANNUITIES

WHAT IS AN ANNUITY?

An annuity is a written contract between you and an insurance com-
pany, The contract provides a guaranteed future income to you after you
make one or more premium payments to the insurance company. An
annuity is not a life insurance policy. It is not a savings account either,
and should not be used as a short-term investment, IF YOU TAKE
YOUR MONEY OUT AFTER A SHORT TIME YOU MAY GET
BACK LESS THAN YOU PUT IN. '

The main reason for buying an annuity should be to help provide a
future income, .

Before buying an annuity you should:

- Decide how much income you wili need in the future in addition to
pensions, social security, savings accounts and other investments.

- Determiite how much of your cutrent income or savings you can af-
ford to put aside for this purpose. "

TYPES OIF ANNUITIES

There are several types of annuities with different features which you
should examine before buying. Each is designed to meet different needs,

~— The time benefits are received. Most annuities are deferred annui-
ties. You pay premiums to the company over a period of time and receive
benefits at a later date, With immediate annuities benefits start shortly
after the premium is paid, usually within one year.

— The amount of benefits. Income benefits can be fixed or variable. A
fixed annuity provides a guaranteed amount of income, such as $100 per
month, The income provided by a variable annuity can fluctuate de-
pending on general economic conditions and the insurance company'’s
investments. Most annuities sold to individuals are fixed benefit annui-
ties.

— The type of income benefit received. Annuities differ in how benefits
are paid out. Some common types are:

— Straight life. These annuities pay benefits only while the annui-
f(:iant lils alive. There are no benefits for beneficiaries after the annuitant’s
eath.

— Life with period certain, These annuities pay benefits for life and
also guarantee that payments will be made for a specified period
whether or not the annuitant is living.

— Joint and survivor. These annuities pay benefits as long as either
of two named annuitants is still living.

Generally, the longer the expected payout period, the smaller the in-
come henefit you will receive for the same amount of premium,

fleglater, October, 1980, No. 288
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— The size and frequency of premium payments. Some contracts spec-
ify how much and how often you miust pay premiums. These are called
scheduled premium annuities. Others allow you to pay as much as you
wish whenever you want to, within specified limits, These are called
flexible premium annuities. There are also single premiurm annuities
which require only one premium payment.

— The cash surrender benefits. Except for immediate annuities, most
annuities build up cash values which you will get back if you surrender
before benefits begin. This amount will vary from contract to contract. If
you surrender in the early years, you may get back less than you have
paid to the company. ‘

— The death benefits. Death benefits in a deferred annuity ar'e.usually
equal to either the premiums paid to the company or the cash value,
whichever is greater,

WHICH ANNUITY SHOULD I BUY?

It is up to you to decide which type of annuity fits your needs. You
shouid ask yourself —

—~ Do I'want fixed or variable benefits?

~— Do I want an income just for myself or do I want to leave something
to a beneficiary?

— Dol want to pay one single premium or a scheduled or flexible series
of premiums? :

— Am I sure that I can afford the premiums and that I won’t have to
cancel the contract in the early years?

— Do I want to combine my annuity with a life insurance contract?

FINDING A GOOD BUY

Buying an annuity is a major financial decision which should be consid-
ered carefully. Here are some tips on what to look for:

— You must be given a Preliminary Statement of Benefit Informa-
tion when you are thinking of buying an annuity. You will receive a
complete Statement of Benefit Information when the annuity is
delivered, and you can get one now if you ask for it. By obtaining
Statements of Benefit Information for similar annuities from sev-
eral companies and comparing them, you can select the best buy.

— Use the Statement of Benefit Information to compare the size of
income benefits received under similar annuities, as well as the
size of premiums. You should also be aware of the size of the cash
surrender values, how long you will be putting money in, and the
way the benefits are paid.

— If a sales presentation emphasizes the investment properties of an-
nuities, be sure you know the “effective yields at maturity”. These
are the interest rates at which the total amount of your premiums
will accumulate to the illustrated and guaranteed cash values for
the year benefits begin. Sometimes higher interest rates are
quoted, but these are applied to only part of your premiums.

Register, October, 1980, No. 298
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— The “effective yields ai maturity” are useful for the comparison of

_ similar annuities and for comparison with any “yield” or “return”

which you may have been shown, Do NOT use these yields, how-
-ever, to dompare the ahnuity with alternative investments,

— Check the size of the cash surrender values in the early years of the
contract compared {o the premiums paid in. If you surrender an
* annuity contract during the first few years, vou often will get back

less than you have paid in.

— Be sure to distinguish between guaranteed and non-guaranteed
values in the contract. “Ilustrated” values are based on.current
interest and dividend levels which may or may not apply in the

_ 'fu%ure. Compare annuities using both illustrated and guaranteed
“values, - o : P

— Be quite sure that you can afford the premium payments. Find out
what happens if you stop payments before benefits begin.

~ If you are thinking of buying an individual retirement account
(IRA), available to those who are not eligible for a pension, be sure
that you are eligible for the IRA and that you understand what will
happen if you lose your eligibility or.are unable to continue pay-
ments for some other reason. ' '

— ‘When tax saviﬁgs are illustrated, find out what assumptions are
being made. If the assumptions do not apply to your case, the illus-
trations will not be meaningful, Co o

— Find a professional who understands annuities as part of a total
“financial picture. You may want to get advice from several people
hefore making a final decision. T e :

If you have a specific complaint or cannot get the answers you need from
an agent or a company, please contact the

Office of the Commissioner of Insurance"
123.West Washington Avenue

. Madison, Wisconsin 53702 i
(608) 266-0103 - :
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